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KEVIN RILEY:
Kevin Riley has been building and running small businesses for over 30
years. In 1994, he built his first website. A decade later, he got serious
about building an online venture that he could run from the comfort of his
new home in Osaka, Japan (or anywhere else in the world), and now all of
his income comes from the Internet.
You'll never find Kevin following a crowd. In fact, Kevin specializes in being apart from
the crowd. He's always the one doing things differently. And it pays off. He's been able
to win major affiliate marketing contests using those non-conformist techniques.
A professional Internet marketer, Kevin's effective teaching skills have already helped many get
a good start with their own online ventures. He is well known for his detailed step-by-step
instruction in high-quality info products and has even been invited to hold a number of
workshops on Internet marketing's premier online discussion board, the Warrior Forum.

RESOURCES FROM KEVIN RILEY:
Product Creation Labs
Find Kevin’s best selling courses, guides, videos and e-books designed to help you discover the
keys to creating revenue generating information products.
Clockwork Niche Profits - Survival
Learn how to create guides and information products specifically designed for the ever
growing “preppers” or survivalist niche.

DAVID PERDEW:
David is the founder of NAMS – the Niche Affiliate Marketing System –
one of the fastest growing affiliate marketing workshops and affiliate
training systems available today. What makes NAMS so different is that
the instructors TEACH, demonstrate, and enable the students with handson workshops. Students learn from their current experience level.
Beginners work with beginners, Intermediates work with intermediates,
and Advanced students work with advanced groups. Everyone talks the
language they understand.
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DISCLAIMER AND TERMS OF USE AGREEMENT
The author and publisher of this Video, Ebook, and mp3 Audio and the accompanying materials have used their best
efforts in preparing this Video, Ebook, and mp3 Audio. The author and publisher make no representation or warranties
with respect to the accuracy, applicability, fitness, or completeness of the contents of this Video, Ebook, and mp3 Audio.
The information contained in this Video, Ebook, and mp3 Audio is strictly for educational purposes. Therefore, if you wish
to apply ideas contained in this Video, Ebook, and mp3 Audio, you are taking full responsibility for your actions.
EVERY EFFORT HAS BEEN MADE TO ACCURATELY REPRESENT THIS PRODUCT AND IT'S POTENTIAL. EVEN THOUGH
THIS INDUSTRY IS ONE OF THE FEW WHERE ONE CAN WRITE THEIR OWN CHECK IN TERMS OF EARNINGS, THERE IS
NO GUARANTEE THAT YOU WILL EARN ANY MONEY USING THE TECHNIQUES AND IDEAS IN THESE MATERIALS.
EXAMPLES IN THESE MATERIALS ARE NOT TO BE INTERPRETED AS A PROMISE OR GUARANTEE OF EARNINGS.
EARNING POTENTIAL IS ENTIRELYDEPENDENT ON THE PERSON USING OUR PRODUCT, IDEAS AND TECHNIQUES. WE
DO NOT PURPORT THIS AS A “GET RICH SCHEME.”
ANY CLAIMS MADE OF ACTUAL EARNINGS OR EXAMPLES OF ACTUAL RESULTS CAN BE VERIFIED UPON REQUEST.
YOUR LEVEL OF SUCCESS IN ATTAINING THE RESULTS CLAIMED IN OUR MATERIALS DEPENDS ON THE TIME YOU
DEVOTE TO THE PROGRAM, IDEAS AND TECHNIQUES MENTIONED, YOUR FINANCES, KNOWLEDGE AND VARIOUS
SKILLS. SINCE THESE FACTORS DIFFER ACCORDING TO INDIVIDUALS, WE CANNOT GUARANTEE YOUR SUCCESS OR
INCOME LEVEL. NOR ARE WE RESPONSIBLE FOR ANY OF YOUR ACTIONS.
MATERIALS IN OUR PRODUCT AND OUR WEBSITE MAY CONTAIN INFORMATION THAT INCLUDES OR IS BASED UPON
FORWARD-LOOKING STATEMENTS WITHIN THE MEANING OF THE SECURITIES LITIGATION REFORM ACT OF 1995.
FORWARD-LOOKING STATEMENTS GIVE OUR EXPECTATIONS OR FORECASTS OF FUTURE EVENTS. YOU CAN IDENTIFY
THESE STATEMENTS BY THE FACT THAT THEY DO NOT RELATE STRICTLY TO HISTORICAL OR CURRENT FACTS. THEY
USE WORDS SUCH AS “ANTICIPATE,” “ESTIMATE,” “EXPECT,” “PROJECT,” “INTEND,” “PLAN,” “BELIEVE,” AND OTHER
WORDS AND TERMS OF SIMILAR MEANING IN CONNECTION WITH A DESCRIPTION OF POTENTIAL EARNINGS OR
FINANCIAL PERFORMANCE.
ANY AND ALL FORWARD LOOKING STATEMENTS HERE OR ON ANY OF OUR SALES MATERIAL ARE INTENDED TO
EXPRESS OUR OPINION OF EARNINGS POTENTIAL. MANY FACTORS WILL BE IMPORTANT IN DETERMINING YOUR
ACTUAL RESULTS AND NO GUARANTEES ARE MADE THAT YOU WILL ACHIEVE RESULTS SIMILAR TO OURS OR
ANYBODY ELSES, IN FACT NO GUARANTEES ARE MADE THAT YOU WILL ACHIEVE ANY RESULTS FROM OUR IDEAS AND
TECHNIQUES IN OUR MATERIAL.
The author and publisher disclaim any warranties (express or implied), merchantability, or fitness for any particular
purpose. The author and publisher shall in no event be held liable to any party for any direct, indirect, punitive, special,
incidental or other consequential damages arising directly or indirectly from any use of this material, which is provided
“as is”, and without warranties.
As always, the advice of a competent legal, tax, accounting or other professional should be sought.
The author and publisher do not warrant the performance, effectiveness or applicability of any sites listed or linked to in
this Video, Ebook, and mp3 Audio.
All links are for information purposes only and are not warranted for content, accuracy or any other implied or explicit
purpose.
This Video, Ebook, and mp3 Audio is © copyrighted by Niche Affiliate Marketing System, Inc. and is protected under the
US Copyright Act of 1976 and all other applicable international, federal, state and local laws, with ALL rights reserved. No
part of this may be copied, or changed in any format, sold, or used in any way other than what is outlined within this
Video, Ebook, and mp3 Audio under any circumstances without express permission from Niche Affiliate Marketing
System, Inc.
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INTRODUCTION:
In this presentation from Kevin Riley, you’ll learn all about niche research in his easy to
understand, step by step format designed for your success. Kevin has so much experience and
wisdom when it comes to choosing the right niche, it practically oozes off the page. You will
learn how to do the research and focus on the areas that can and will make you more money,
including:


How to find the niche that’s right for you



Three factors to consider when selecting a niche



Detailed instructions and resources for researching a niche



How to find out what’s popular within your niche



How to find ideas for creating content within your niche



How to find affiliate products to sell within your niche
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David Perdew: Hi, this is David Perdew from the Niche Affiliate Marketing System and this is
one of our weekly training sessions at MyNAMS.com. I’m pretty excited about this. This is our
first one in the new membership program. This is for premium members only, so it’s really an
exciting night for us.
We’ve done a lot of these in the past; in fact, you, Kevin, have done
three with us in the past. We have lost count of the webinar training
sessions that we have done. We have like 57 or 58. Those are
available to people for purchase, but they’re not included in the
membership site. We’re building a whole new membership site now
with all kinds of new training materials focusing on our four tracks.
By the way, these will be weekly and that’s going to be an exciting
thing as well, but tonight we’re doing the NAMS 100 track. This is
Niche Research. This would be a 100 and a 200 track, probably, pretty much, although I
guarantee you that anybody in the 300 or 400 tracks will get some good fundamentals, which
we always need.
Kevin and I were talking earlier about how when we think we know something, we have a
tendency to not value it nearly as much as the people who don’t. That’s called the curse of
knowledge. One of the things that I wanted to make sure of is that I pay close attention
because niche research is such a fundamental piece of what we have to do online as niche
marketers.
Kevin is one of the top guys that I know in this business for training people on how to do and
build mini-sites, and research on new niches, so I’m really excited to introduce Kevin Riley. He’s
been a friend for many years now. I’m always happy to have you here, Kevin. Thank you so
much.
Kevin Riley: Thank you. I’m honored to be the first person in line for a NAMS training session.
Thank you very much for inviting me.
David Perdew: Sure. I appreciate your support. So, tell us what you’re going to talk about
tonight.
Kevin Riley: Alright. Tonight I’m going to talk about niche research and we’re going to school to
really do the basics, so some of you might have heard some of this stuff before, but as David
says, it’s not only personal knowledge, but making sure one fully understands the importance
of this to us. That’s it, first of all, so let’s get started.
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Actually, David, you sent an email yesterday about this and you actually covered what we’re
going to cover in this slide. You said that you have chased after a number of different niches
and you tried all these different things, and that you found that you were making pennies –
some of them were very little in terms of business because you’re spread thick. This is very
important and I just want to take this to offline work, so as to make people understand it
better.
I used to be in construction. I used to build houses. That’s how I ended up here; it’s building
houses. I focused on two-by-four houses. When I went out and bid on jobs, I bid on two-by-four
house jobs. I could have been cabin-building, two-by-four, concrete block, but if I was chasing
after all these different things all the time, for one thing, it’s not going to make me look like a
professional and I’m not going to be professional.
I’m not going to be focusing on one thing and I’m not really going to be good at building one
type of house. I wasn’t going to be a really good builder. I could build the other things, but I
wouldn’t be this good.
The other thing is that as I continue chasing after different things, I’m not focusing on one thing
and really going after it and I’m not going to catch it. So, I’m not going to get a lot of jobs. You
think, “I’m opening myself to a lot here, so it’s diversity and all that,” but what you find is the
loss of focus. You really don’t do as well.
When you’re building websites, creating information products and things, if you’re not focusing
on one niche, you’re jumping all over the place. As with your online business, when you’re
really focusing on one niche, then you’re building a mailing list on that niche. Some think that
one niche is not the way to make money.
Selling things again and again and again, having happy repeat customers – that’s when you
really start to make money. By focusing on one niche, selling a lot of products in that niche, you
can sell to the same people over and over again. You become their supplier of information, the
person who can tell them where to get what they need. They start looking to you for that.
One of the things I look at when I first start looking at a niche is all three pillars. Otherwise, the
niche is going to fall over. The three are what I call the head, heart, and the wallet. Now, some
people just want to focus on the wallet and they just want to make money in a niche.
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Yes, that’s one of the more important pillars, but it’s not the only pillar, the reason being is if
that’s all you have, the pillars will fall over because you don’t have the extra that the person
with all three pillars has.
For example, let’s go to the head. If you don’t have the knowledge, how are you going to
compete against people who do have the knowledge? If you don’t know your niche, it’s going
to be very difficult.
Heart: If you don’t have the passion for the niche, and a lot of you would think passion is not
important – “I just want to make a lot of money” – but it is. If you look at it, think to yourself,
something that you’re passionate about, you don’t have to work that much harder at.
When you’re passionate about your niche, it’s so much easier to sit down and write a couple of
extra articles, write an extra blog post, something like that. That’s what I do. I love marketing.
It’s one of the most interesting.
So, take that passion and make use of it. Then the third pillar – do we make money with it? So,
what you’re going to do is look at those three pillars and the first one, the head –
David Perdew: Hey, Kevin, before you jump in there, I want you to turn your mic up just a little
bit because I’m having a little trouble hearing you here.
Kevin Riley: How about if I put my headphones on fully which makes me talk louder? Is that
better?
David Perdew: That’s better, yes.
Kevin Riley: Alright, good. First thing with head is you want to sit down and survey yourself.
Let’s say I make a list. You go over your experiences, skills, and training. Experience could be job
experiences that you learned in your work or just in life in general – things that you maybe
survived through.
For example, I’ve been through two divorces myself. I could write a book about the horrors of
it.
Other experiences – I was actually head of a search and rescue back in the 1980s, so I have a lot
of experience with rescue and mountaineering and things like that, which is what we’re going
to be talking about shortly here, too, as an example. I also have job experiences in construction
and in teaching English.
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You start building all these experiences up and you sit down and start making a list so you can
see that. It’s funny. If you don’t sit down and list them, you won’t realize what knowledge you
have, what experience you have.
The other thing is skills. With skills it’s: What are you good at? It’s not just what you’ve learned
or what you’ve trained for; it’s what you’re good at. For example, I have
a friend of mine, we’re both partners; we both build houses together.
Whereas I can build furniture – I have a skill to make really good
furniture. I could create a really beautiful dresser for my wife with hand
carvings. My friend is just a house builder to me.
So, what kind of skills do you have? What can you do that other people
are not as good at?
Training: What kind of training do you have? This could be night school.
This could be on-the-job training. This could be university. For myself,
I’m a mechanical engineer. I put that on the list, but I probably would
end up taking that off the list because I’ve been so long away from
mechanical engineering that I think I’ve forgotten more than I learned.
What I want you to do is, while you’re sitting down and making this list, I
don’t want you to edit it first. Just write it down because you don’t want
to edit until you’ve gone through your head, heart, and wallet. Then you
start editing. You don’t even have to get to wallet. If head and heart
don’t match up, you know that’s probably not good enough for you.
So let’s get on to heart. Heart can be things that you like, for example,
sports. Some of you are really into sports like skiing. I love most of all
cross-country skiing, hiking, anything outdoorsy. That’s what I’m really
into. I’m not much into team sports; that’s not an interest for me.
So, for me to do something like team sports would be like pulling teeth. I enjoy watching a
hockey game, but I wouldn’t want to write about it.
Hobbies: What kind of hobbies do you have? What are things that you do? Knitting or wood
carving, or anything like that – just write them all down. Again, don’t think, “Nobody’s going to
pay for a book about knitting.” You never know. Don’t edit yet; just write them down.
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Other interests: Maybe you’re into politics or something horrible like that. Some people are
interested in that. I’m not, but my brother is. He’s very much into politics, so maybe that’s one
of your interests, or something civic, or anything like that.
Go down and just basically survey yourself. Force yourself to sit down in a quiet place and really
go over it.
The other thing is that with both of them, especially your knowledge and head and heart, is to
get your friends to help you go over it, too. Talk to your friends and define them. Sometimes,
it’s quite surprising what can come up if you survey friends and family and they say, “Hey,
you’re always helping me with my computer box.” Oh, yes. Right! You don’t realize it.
David Perdew: You know, my wife is happier than I’ve ever seen her in her life. One of the
reasons that gives her the most joy in the world is that she started writing a blog on college
football and teaching women all about college football. It’s turned into a huge passion for her.
She writes a lot about it and she has even started doing workshops for women. I thought,
“Where’s the market in this?” of course, being me.
We started looking and the market was grandmothers who wanted to know what their
grandkids are doing on the football field. So, she’s got 25-30 people in her workshop who paid
her $150 for half a day and she’s got them in an offensive and a defensive line showing them
which position their grandson is.
It’s very funny, but it’s a passion that she loves and it really does make a difference to have your
heart in it, I think.
Kevin Riley: Oh, yes. I’m glad you gave that example. People have a tendency to go, “No, no.
You can’t make money with that.” I’m of the opinion that there’s very little that you can’t make
money with. I don’t like to discount anything, but I can see that with any sport, you can make
money.
Once you’ve done it, you’ve gone over those first two, now it’s the wallet. What are people
buying? You might have a passion and a lot of knowledge about rotary telephones, but are
people buying rotary telephones? Yes, maybe they are. There’s a rabid group of collectors out
there collecting telephones.
So, I don’t know. You don’t know until you do some research. More people could be buying
either the iPhone or the Android, but again, the rest of the people are wanting more. Which do
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they want more information about? Which do we want apps for? Just get into what are people
buying, which would put money in your wallet.
After that you could see – what are they buying? Is it just digital products? Of course, people
are buying e-books and all kinds of downloads and apps and things like that. The other thing is
physical products, of course. Just because we are building blogs or creating information
products, either way, you’re promoting physical products.
With your wife’s football, people might end up wanting to buy curios like when they were
teens, things like that. So, again, physical products can be promoted.
There all kinds of different services. You can look at places like Commission Junction or
ShareASale.com, or any of those. You see, there are tons of different services. I spend a lot of
time on those different places. Things like food services, meal deliveries – that’s some of the
stuff that you can promote. There’s tons of different stuff out there.
So again, what you’re looking at is, “What are people buying?” and matching that interest with
what you noted down. What we’re going to do is go on and do an actual – we’re coming into
the research now.
We’ve done our little survey and done what’s in our head, and in our heart, and now we’re
going into the research, so let’s do an example. I’ve picked this out myself because it’s one of
my passions, which is hiking.
Let’s put a little check mark beside the head and the heart. I’ve been hiking since I was six years
old. I grew up in Switzerland and as soon as I could go out, I would take off to the mountains all
the time. Our house was just on the side of the mountain and I would go hiking for hours all by
myself. Like I said, I was the head of a search and rescue.
I have a lot of knowledge about hiking and trekking and we’ll put a check mark beside heart
because this is a big passion of mine. I love being up in the mountains. I do it every year as
much as I can. When I can get out of the city, 30 minutes or so by train and I’m out in the
mountains.
So, we’re okay on head and heart, but what about wallet? Do you have a question, David?
David Perdew: I just wanted to say when you’re there and you’re ready to go out hiking, you
never think, “Oh man, I got to go hiking today.”
Kevin Riley: Oh, no. I think, “Wow! Mountains! I’m going hiking!” For me, when I take a walk
and I’m away from my computer and stuff, it’s a totally different thing. When I get up and
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there’s fresh air, I’m just totally enjoying nature at my pace, which is full-tilt run. My wife says
I’m crazy, but I love it.
Let’s go on and get started. There are two basic online niche research sites to start off with first.
There’s Magazines.com and Amazon.com. Both websites you can go to and they’re both very
easy – big sites both of them, lots of information, and the best thing is that it’s comprehensive,
so you’re not going to be missing out on anything, which is why I like using both sites.
David Perdew: Let me just put out one thing here. Sorry I distracted you earlier. What you’re
doing now is you’re looking at the wallet now, right?
Kevin Riley: Right, we’re looking at the wallet. We’re looking at: Are people buying stuff in this
niche?
First of all, why magazines? What’s really important when we’re looking at magazines are
advertisers. Magazines do not survive on subscriptions and sales alone; it’s not enough. They
survive on advertising. If you’ve ever looked at a magazine, a good magazine is charging about
$90,000 a month for a full-page ad.
So, you can see they make a lot more money off that than they’re making off people who
subscribe to the magazine at a couple of dollars a year.
There are advertisers that are advertising and you see the opening with a full-page ad. They’re
not going to be doing that for long and staying in business if they don’t have buying customers.
So, when you open up a hiking magazine and you see the boot company Scarpa, it’s got a fullpage ad. Scarpa is selling a lot of boots. Otherwise, they won’t be in that ad for long. They’re in
business to make money and this is just giving you pictures of their goods.
This is why I think magazines are a very important place to
get started because if there are pictures in magazines, that
niche has got money in it. People are out there and buying
stuff.
We’re not on focus yet. We’re not focusing deep yet at this
point. We’re just getting an overall picture. So, let’s go to
Magazines.com and if you look on the left-hand side, you
see the categories. Go to the bottom and click on “view all
categories.” That takes us through to a huge list of categories. Take what you wrote down for
your list of passions and ideas, in this case hiking, and you go into what category that fits into.
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Obviously, you look over here under “Men’s,” you see “Outdoor,” so we click on “Outdoor.”
That’s probably going to be the proper category for that, so we’ll go through it.
Now it shows us different magazines. We have Outdoor Life, which may kind of cover it, but
broad – bow hunting and fishing – but down at the bottom, we have Backpacker. Aha! The
world’s best hikes – I got you. It’s all about hiking and backpacking and camping out in the
woods, so let’s go through. You can actually click through on the details.
There’s really a lot more information in the magazine, but what you want to do, too, is go and
look at the magazine. Just do a Google search.
One thing about the Backpacker magazine is that it’s got an average circulation of 40,000
people, so okay, good; this is a big magazine. It’s not one of the biggest, but it’s a good size and
that means there’s money in backpacking and hiking.
The way I fell on that number, average circulation, is to go to the magazine’s website itself. You
want to look for the link in the bottom. Click for either “advertise with us” or “online media kit.”
You’re looking for the media kit. In the case of Backpacker, you have to send them the email
first. They won’t let you just have instant access. They’ll send you the media kit in the email.
You look in the media kit and there you could see the circulation, the demographics. It’s
fantastic information. Once you get the media kit, you get to see who are the people interested
in this – what age range, male, female – all kinds of information is in these things, so it’s well
worth it to go looking at those things. Spend a couple of minutes getting one.
David Perdew: Once you find the demographics, does that help you determine what kind of
product or what kind of tone you want to take?
Kevin Riley: Yes, it really helps with the tone. Let’s say I find that all backpackers that are really
interested in hiking are much older. They’re all 50 and up, right? It will be a lot different talking
to them than the way you’d be talking to a bunch of teens, with the language I use and things
like that.
You adjust your language to your audience and the things that you write about, things that you
find interesting.
Obviously, looking through the magazine – and this is later; I’d love to do a webinar later on
getting ideas and stuff – this is where you go into the magazine. Again, seeing what people are
buying, just look to the ads. Once you find a magazine like this, get it. In fact, I always tell
people that if you really are serious about niche, get a subscription to the magazine.
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I have a subscription to Bon Appetit, the cooking site, and I’ve been a gourmet reader for
decades, so it’s really worth it. Any questions on the magazine part?
David Perdew: For me, high-ranking magazines are just a gold mine. I love to go sit in Barnes
and Noble and just peruse through those because there’s a magazine for everything, just about,
and you can find exactly who’s reading those things. If there’s a run, you better run.
Kevin Riley: Exactly. You’ll find magazines that are so bizarre. These are the smaller magazines
and I used to spend hours in the periodicals section of the local university, where you have the
back issues, and oh boy, the free information you can get is phenomenal.
The ideas you can get and everything – it’s well worth it.
David Perdew: You did talk about the back issues. That, for me, is a huge, huge gold mine
because when you just go through and pull some headlines from all of the covers, you’re going
to see a trend. They come from the same thing, over and over.
It’s because that’s what people want and you give people what they want.
Kevin Riley: Well, yes. When you look here at this topic – World’s Best Hikes, the main thing
that they’re covering in this issue of Backpacker – obviously, that’s what people are looking for
in this. It’s a bucket list and these are the kinds of things that people interested in hiking would
be interested in. Like I said, I’d like to do another webinar on getting more ideas, but these are
the basics we’re talking about here, so let’s carry on with the basics of niche research.
The next item we’re going to is Amazon and, again, why Amazon? Amazon is one of the biggest
stores for online information products. It’s a huge, huge warehouse of books. I don’t think that
any other book sites compare. I know that there are some that try, but I believe Amazon is still
Number 1. It’s my favorite place to go; they get a lot of my money.
It’s a danger when you do use Amazon for niche research because I always end up buying
something, too.
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Anyway, the thing with Amazon is that they always have the books with Kindle. The thing is that
people are buying this stuff online. It’s also important for us as Internet marketers. It’s
something to look at, people that are buying these books online. This is the one place we know
where people are hanging out online and you can see the popular books and stuff.
So, let’s go to Amazon. Again, we’re into hiking, so let’s go to hiking on Amazon and search on
Amazon.
You can head to books, Kindle books, so you can search both of them. A lot of times, the books
will have Kindle books on them, anyway, but it’s always worth doing the extra search just in
case. There are a lot of new Kindle books coming out. They’re for Kindle only and they don’t
post in the book section.
Let’s go to Books. This is where I like to search instead of just going through anything in
categories, but to do this research, I go to the “Advanced search.” You’ll see on the top menu
bar, there’s “Advanced search.” It will also bring up this little unit here, where you can print all
kinds of information.
What I do is I go up here to the title. You can also do keywords, but sometimes, that can bring
up all kinds of unrelated books. I usually go to “Title” and I just play with a couple of different
keywords. I do the search a couple of different times, so “Hiking” might show up, but we’ll also
try trekking, backpacking, things like that. Instead of just hiking, try hike, and hikes.
Spend a little time on doing the different searches and you’ll find that they bring you back
different results.
The only other thing I touch on with this is “Bestselling.” You can sort results by bestselling;
that’s over on the right. Obviously, we’re looking for the bestselling books. We don’t want to go
down to the bottom of the barrel with the bargain books. We want to see what’s doing well.
We click on “Search” and what we’re going to get is – it’s funny because not everything is going
to relate. Do Princes Do Hiking Boots? I guess that’s a very popular children’s book right now
and it’s at the very top of hiking. It has nothing to do with us, but the next is the AMT White
Mountain Guide. Actually, I’ve hiked the Appalachian Mountain Trail. It’s beautiful; it’s really
neat hiking and it’s very popular. This is one of the most popular books under hiking.
We have San Diego County offers Hiking. That’s a surprise. I didn’t know San Diego had hiking,
but, obviously, it’s quite popular. You start noting what kind of books they have in hiking. Also,
this is a surprise. This is why you do this kind of research.
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At number six, The Complete Idiot’s Guide to Backpacking and Hiking. As someone who’s been
hiking since I was six years old, I think, “Who needs instruction on how to hike? You just put on
your boots and you go out and hit that trail.” For me, it doesn’t make sense that somebody
would actually buy a book, so I would discount that if I didn’t do this research.
By doing this research – it’s such a popular book. It’s number six in hiking books. That’s way up
there. So, this is why you just can’t discount things without doing this research.
You’ll never know until you go and have a look. So, let’s go and have a look at The Complete
Idiot’s Guide to Backpacking and Hiking. The price itself, I don’t ever look at that closely. When I
get around to pricing my products I might look at that, but sometimes you see things here for a
really low price.
What you want to do here is you want to click and have a look inside and find out more about
the book. So, what I like, and this is especially helpful, is to go to the table of contents. The
table of contents gives you lots of ideas. What you see right here is – let’s say I created
information products. I would look at this to see what kind of information products I could
create.
By looking through the table of contents, I would see day hiking. I look down through all that
part and say, well right there the Day Hiking itself would be a guide for basic hiking, right? Later
on, Day Hiking in the San Diego area, Day Hiking in Bryce Canyon, or any of that.
Just the Day Hiking guide, what a person needs to get started. Then you have other types, like
hiking for all ages, and types like solo hiking. That may be a separate thing because there’s a
whole lot of things when you’re hiking by yourself, like safety, you can get hurt on the trail, how
do you get help? That’s what you need to consult on this.
The other one is the social hiking. Finding hiking partners, hiking in groups, and then there’s
hiking with children, hiking with dogs – another book itself, right? Hikers with disabilities. You
start realizing, “Wait a second. This niche has got a lot of possibilities. I could be writing all
these different guides.” A lot of times you think, “I’ve got to write the definitive book on
hiking.” No, you don’t. In fact, you don’t want to do that. You want to have more focus.
This is what I really want to focus in, so if our niche is hiking, let’s focus even deeper inside our
niche for separate products. You want to create a lot of products. You want to sell to your
customers again and again, so if you have a line of products, you can focus on the different
types of people. There’s solo hiking, group hiking, there’s older hikers, and then go from there.
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If you find that a lot of people are buying your book on older hikers, now find places that are
good for older hikers to go hiking at and start writing guides about those places – how to go
hiking there. I mentioned I went hiking in Switzerland once and a lot of older hikers like hiking
in Switzerland. There are a lot of easy trails. They’re very well-maintained trails. It’s such a huge
network.
So, okay you can write a bunch of guides for older hikers hiking in Switzerland. Not just
Switzerland itself. Pick an area. I can go on and write a guide about another part of the world.
You could go on and on.
You could also be writing blogs and promoting products – promoting products in your blog –
and it will be the same thing. You look through this and you realize, “Wow. There’s so much
that I’ll be able to do. There are so many different things I could focus on.”
So, you know that this niche has got a lot of possibilities. You’ve seen that a lot of people are
buying these books. They’re greatly interested in spending money on this and buying books
related to hiking, so you know that we’ve got part of the wallet taken care of.
So, let’s go on a little bit more…
David Perdew: While you’re sipping your coffee, let me ask you a question about that because
if I’m an affiliate marketer and I’m not looking to creating an info product – which, I would say
that you are, actually, you just don’t know it yet – how
does this relate to affiliate research? If I’m an affiliate
marketer and I want to promote other fine products, how
does this relate to that?
Kevin Riley: I figure it’s the same way. Whether you’re an
affiliate marketer or a content creator, either way you’re a
content creator because online, let’s face it, it’s all about
content creation. It’s as simple as that. Content can be
videos that you bring up on a blog or a Facebook page. You name it.
There are so many different areas where you can get in contact with your customers. The thing
is you need content to rein people in. You need content to get people to get on there and then
they’ll promote these products, too.
Either way, you have to create content. This is exactly what’s showing – between the magazines
and the books at Amazon, you can see what kind of content will be of interest. Here, this is
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another place I want to talk about. It’s underneath the listing. It’s under the listing of your book
in Amazon.
Always have a look at the other items the customers also bought, the related books, and you
notice that these don’t have hiking in the titles. They may not have shown up in the other
search, but if they’re more popular, they tend to get in this listing here or at least people who
buy that book will buy this book.
Looking at these, I can see – really, I can do a book on hiking for a beginner hiker or the more
hardcore hiker, right? Your day hiker stops at a mountain restaurant or maybe packs a
sandwich. They don’t bring food for cooking because they’re not going to stay overnight.
Wilderness survival, same thing. Your average day hiker doesn’t worry about wilderness
survival. They’re not going to the areas where they might have a situation, but your hardcore
hiker will. So, you can look at which niche you want to go into.
We’re still in the niche research here. Do I want to go with the beginner hikers or do I want to
go after the more hardcore backpackers and trekkers? So, now you want to provide downloads
of which you might be focusing on. Remember the two rabbits. You don’t want to chase both,
so start focusing on the one.
There’s a lot you can write for people who are hardcore because they’re always looking for
somewhere new, some new adventure, I know myself, I always am. We like to go to places that
are a little more challenging than the average day hiker goes on.
Then more research after that. You want to go and see things and what’s available for affiliate
promotions. Whether you’re creating your own information products or whether you’re an
affiliate – either way you want to get affiliate.
For example, if you are writing a guide for beginner hikers, inside your guide you’re going to be
recommending that they need things like good, sturdy boots. Well, there are different types of
boots depending on what kind of hiking they’re going to do. Are they going on the mountain
trails? The wandered trails? The easy trails? Some people just want to go on a nice walk up the
mountains; they don’t want to get up on the rocky trails.
Depending on what type of trails a person wants to go on, this can be on your guide. Tell them
about the kinds of trails and what fits their abilities and then tell them what kind of boots they
need. Those who want to go on the wandered trails, they don’t want the big clunky mountain
boots. I got a big heavy pair of Scarpas that I use, which can survive anything.
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The average day walker doesn’t want those because they’re too heavy. They want something
more comfortable like Gore-Tex, light hiking shoes. Once you’ve gone over the boots selection
with them, well guess what? Send them your recommendation and you could use affiliate
promotions.
There are a number of different places. The first place you want to look is with the affiliate
networks. It’s still part of your research to see what’s available in the affiliate networks. There’s
a number of them, or go into Commission Junction, Share A Sale, LinkShare. It goes on and on.
There’s a huge listing. And, of course, for information products, everybody goes to ClickBank.
Outside of that, you find that a lot of big companies have their own affiliate programs. I think
REI has one. I believe that they do have their own program or they might be connected with
something like Commission Junction.
If they have their own program, you go there, see what they’ve got, and you just might end up
– if you really like their products and really like their service, you may end up always promoting
REI products and building up a nice little set of commissions there.
Having affiliate promotions inside your own information products is just fantastic. It’s an extra
income stream and the more income streams we have, the more it helps pad our bottom line
and helps your wallets, so you want to keep doing that.
You always want to consider, “What can I be promoting inside my own information products?”
and not just promoting your own information products.
I saw a book the other day – a fellow wrote a book for beginners in Internet marketing and he
was talking about hosting, and I thought, “What a missed opportunity.” He didn’t have a link to
a hosting company. He didn’t even give a URL to a hosting company. He could have had a URL
that would link to a hosting company to help pick up the hosting commission, so missed
opportunity.
Don’t miss those opportunities. So, this is what you want to do in your research, to see what’s
available.
What can you sell online? What’s selling online right now? What can you sell inside your info
products? Again, you want to be looking at exactly what you’re selling there. What kind of
things is already online? What are people ordering? What are they getting through the online
catalogs? It’s becoming more and more – offline catalogs are kind of going away.
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I’m part of the mountaineering cooperative. I’ve been a member since back in the 1980s. It’s
basically a Canadian group. You bought a $5 share and you can buy from them forever. They
discontinued their very last catalog and now everything’s going to be ordered online. So, again I
see online ordering. I don’t think there are very many things they don’t sell online anymore. So,
go out and do that research as part of your making money with this niche.
You really want to spend some time on this research. Don’t rush it. Don’t think that you don’t
really have time to do this. Jump right in and really see what’s available in that niche. Is that
something you want to get into? Build a business around it?
When you’re building a blog, you want to build a nice, authoritative blog – something that’s
going to be long-term. You want to be able to keep working on that for years to come, just like
David’s wife is able to post on her blog forever because
there’s always going to be news and people that are
interested in football, so it’s a fantastic niche to be in if
that’s what you want for yourself.
David Perdew: You said something there that’s really
important and I don’t want to gloss over. You said, “Build a
business around it.” When you’re doing your research, I
think it’s incredibly important to see what the depths are on
that because if you become an expert, you want to be an expert deep in the niche, right?
You want to be an expert as deep as it will go. It can be very focused, but very shallow, and the
more focused and the deeper it is, the more opportunity you have to really take it over.
Kevin Riley: Yes, exactly. Thanks for the word “deep.” You really want to go deep into it and this
is why. Again, going back to the three – head, heart, and wallet – if your heart isn’t into it, it’s
not going to be as easy to go that deep into it. We’re all humans and, especially those of us who
are working from home, you are your own motivator.
There’s no boss telling you what to do and it’s not always easy. Trust me, that is not easy for a
lot of people. I just know that it’s possible, so when you’re really passionate about something, it
becomes so much easier.
For me to write about something I’m not interested in, like I’m not much into – I know a lot of
my friends are into the self help niches. For me, it would be just like pulling teeth.
I’m just really not into it and it would really be a chore for me to keep writing about it and I
know myself too well. I know that I wouldn’t keep doing it. It wouldn’t last.
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On the other hand, what I’m doing now – I love talking about outside-of-the-box thinking. This
is where I could move things differently and really play around with new ideas.
Also, other things, like hiking – I could easily sit down and turn it around. Right now, I don’t
want to chase different rabbits, so I won’t. There’s the woodworking, too. I have so many
interests. I could really build something around that.
David Perdew: Let’s talk about numbers for a second because we got a lot of advice here
tonight about covering a niche thoroughly and well and focused, but what about things that
you see are very popular all of a sudden? You know it’s probably a fad, but you think there
might be a lot of money in it for a little bit of time.
For example, what’s going on right now that is a popular fad? I think about people like Britney
Spears who is always number one on Twitter, so mp3s, maybe, is a popular fad until they
implant the music in our brains somehow.
Kevin Riley: Yes, right. Okay, something about the mp3s. So, let’s say you have done CDs, right?
If you’ve been promoting CDs – people still buy CDs. I’m surprised. We still have store that are
selling tons of CDs. They must be selling. Otherwise, they would disappear. I was surprised
because mp3s – I don’t buy CDs anymore.
However, if you had been doing CDs forever, it’s easy enough to then do a little morphing into
mp3s, right? If you’re doing CDs, you’re obviously reviewing the music, the new albums that
come out. All you have to do now is switch over to what’s available on iTunes.
So, what you have to do then is look and say, “Yes, it’s going to change. Mp3s are not here
forever because I’m sure something else will come up soon. That’s just the way it is with
technology. Technology changes, but will I be able to then go on into the next thing?”
Things like the short-term that they can really look out for – like you say, Britney Spears. I
wouldn’t look at Britney Spears as being the niche. In that case, what’s the niche? Where’s the
niche that she’s part of, right? Is it the music niche or the gossip niche? If you look at guys like
Perez Hilton, who’s doing great business with the gossip site – it’s hard to sell anything on
gossip sites. That’s the only thing that you have to look out for. Gossip and news sites – people
don’t tend to buy stuff because they’re not there to do anything other than satisfy their
curiosity.
It is a great place if you’ve got a huge audience coming and you can place ad sets or other ads
and fill up an ad platform instead. So, it’s still a lucrative business. I’m sure Perez Hilton’s
making a good amount of money with his blog.
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David Perdew: We’ve got a few minutes left, but before we wrap it up this evening, we’ve got a
couple of people asking some questions. I think they’re sitting right with this line of thinking
here.
Kevin Riley: Okay, yes. We’ve got one more slide after this.
David Perdew: Because Mary is asking – we’re looking for available affiliate promotions here
and it’s always a risk that the product you’re promoting is going to go away. Mary is asking:
How do you keep up with those kinds of affiliate promotions?
Kevin Riley: Okay, one of the things, Mary, that’s really important is – especially if you’re
creating information products – one of the things I made a mistake with my very first
information product is I put links in there that weren’t redirected links and just put a link to the
site. I don’t do that anymore.
In fact, if you look at any of my information products, you’ll see that I even have a redirect link
to Google. I don’t click Google.com, but it’s at corporaterecipes.com/google. I know it’s
ridiculous because Google’s not ever going to change, right? I just got into the habit of using
redirects for every link.
So, when I have an affiliate link and I’m promoting a certain product, what I do is use an affiliate
link and I put them on redirect. If it changes – and this has happened to me sometimes – when
something’s changed, then what I do is I go into my hosting. I go into my redirects and I change
it. The new URL you’re not accustomed to is here. I change it and now in all my e-books that are
out there, they have been updated, just like that.
I’ve updated them instantly and you could do the same on your sites. Anybody here who came
through from me promoting MyNAMS? I notice that people go to rileyspicks.com/nams, right?
I always use redirects. Basically, it just takes a couple of extra seconds to create a redirect and
upload it. Some don’t want to go through the hassle, but it sure pays off when something like
that happens, like when the supplier suddenly changes. What also happens a lot is, especially in
places like the Commission Junction, and all those – I found that companies sometimes switch
their affiliate networks.
Maybe they weren’t happy with Commission Junction so they switched to another or they
opened their own program. They’ll usually let you know. They’ll send you an email and say,
“Hey, this product has been changed,” or “We’ve done this or that.” Then you can go in and
change that redirect and everything’s okay. You’re still going to the product. If the product
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disappears altogether, find something that’s similar that you also would really recommend. You
can switch it and still have that link going to something worthwhile.
David Perdew: The question that she has, and she clarified a little bit here, is that if it is
something that goes away, or is discontinued for example, how do you know that? They’re not
going to send you a note saying, “We’ve discontinued this.” It’s really a matter of you
monitoring it or checking your links.
Kevin Riley: Yes, it’s two things. One is every once in a while doing a check and just going
through. For example, if you go inside your e-book, open up your ebook and go through and check some of those every once in a
while. It doesn’t have to be a continual thing, but every once in a
while you might say, “Today, I’m just going to go through and check
my links.”
The other thing, too – there are a couple things. One is that if
you’re with some of the networks, the affiliate managers will
usually email you. I’ve received them quite often from Share A Sale.
I’ll receive notifications saying – I have promoted
NutsOnTheNet.com.
They sell salted nuts and things like that. Just as an example, he
quite often sends me an email saying, “We’ve changed this,” or
“We’ve changed your link,” or whatever, so that’s great. There are
a lot of good affiliate managers who will keep you up to date.
There is also software. I haven’t used the software myself, but there is link-checker software.
There are some services you can use or software you can put in your computer that will go
through and check the link on your sites.
I think there are even plug-ins for WordPress. It’s not something I’ve looked into, but I believe
there is a plug-in for WordPress and it will let you know when there is a link that is no longer
working. So, those things are really worth looking into, especially for a site with a lot of links on
it.
David Perdew: You know, we’re getting a lot more questions here, so why don’t you finish up
your program? Then we will get back to the questions.
Kevin Riley: Let’s wrap it up. I can’t even remember what my last screen was. So, let’s see – oh,
it was questions! There we go. Alright.
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David Perdew: That’s perfect, Kevin. I’m so glad we wrapped it up. Alright, so that was a good
conversation about links. That was informative and I actually don’t have a good plug-in on my
blogs yet, but I definitely need to get that because I already have a couple of things on my blog
that I know the links are broken and we need to get back in there and fix them.
You never know when somebody else’s hosting is going to get shut down or something like that
and that’s an issue as well.
Alright, so we have another question from Becky. Becky says, “Is it a good idea to take the time
to learn HTML for putting links into your site?”
This is a careful question here, Kevin, because we could scare people away by saying that
you’ve got to learn HTML. I think it’s important to learn a little bit of that, but you tell me. How
much have you learned in programming and how has it really impacted your business?
Kevin Riley: Ok, well, I actually did learn HTML at the very first. In 1994, there were no books.
There were no WYSIWYG editors, nothing, so I had to go look at – I actually had to figure it out.
I had to sit down and look at source code on sites and figure out how to program one of these
web sites. My first site was absolutely ugly.
I think what is maybe not important, but really helpful, is to just know the basics – just to know
basic HTML and know what it looks like, so if you go and look at it, it doesn’t scare you. It can be
scary. You can look at it and say, “Whoa. What is all this stuff?”
Just go to a couple of sites and right click on them and click “View Source.” You’ll see. It’s just
gobbledy-gook to you at first, but what you will notice is that there are certain things, certain
tags and stuff.
The thing is that you don’t need to know it, but every once in a while it’s helpful to go in and fix
something, touch up a little something here or there. It’s not important with, for example if
you’re using WordPress, they’ve got a WYSIWYG editor in WordPress.
You don’t really need to use the HTML side, but every once in a while you might want to paste
in a link.
Your affiliate network gives you a link that’s all pre-programmed for you and you might want to
paste that link in. I don’t think you should. I think you should use it in your redirect, but let’s say
you did want to paste that link. Then you would click on the HTML editor side and now you’re
going to see all this HTML and you’re going to go, “Oh, boy.”
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What I would do, even then, is I would make myself a little placeholder first in the WYSIWYG
side. In WYSIWYG, I’ll go down and put “XXXXX,” right? So, now when I go into the HTML editor,
I can see where the Xs are. It’s really easy to find. Then I go, “Okay, that’s where I need to put
my piece of code.”
So, it doesn’t really take much at all. You can get away with very little. Again, if you pick up a
basic thing on HTML, it’s always handy to just have it there as a resource in case there is
something and you go, “Whoa. How come that’s not working properly?”
The other thing is if you do go into your HTML and you have to paste something in, the thing is
just remember this: Do it when you’ve got no distractions because it is scary. Let’s face it. It’s
very picky. If you accidentally delete one of the little semicolons or something like that, it won’t
work properly, so you want to just take your time and do it carefully.
Then you’ll find it works properly. A lot of times I think you’re going to find that you never even
have to touch your HTML, so don’t worry about it and don’t let it hold you up.
David Perdew: Well, one of the other things I want to point out here
is that as a member of the MyNAMS community, you’ve got a library
and in that library we have over 1260 video tutorials, including “How
to Build Redirects” and “How to Learn Basic HTML,” so there’s a lot
of stuff that you can learn in the library just by flipping through there
and taking a look.
It’s mostly what Kevin was talking about. It’s not deep stuff that’s going to carry you through to
expert status, but it’s going to get you around your web site easily. So, you want to be sure and
take a look at the library.
You go to the MyNAMS home page and log in. In the top right navigation, on the navigation bar,
it says, “The Library.” You just click that and start digging down into the video tutorials and
you’ll find HTML there. Becky, you’ll find everything, I think, that you need to know to get
started with HTML.
One of the things that’s a really good piece of advice about HTML is if you’re going to play with
it to learn it, be sure you do it on a site that’s not important to you because you’re going to
break it. That’s important.
When I go to a new town, the first thing I do is get in my car and get lost because that’s the
fastest way for me to find out where the roads are and how to get around in a new town.
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Kevin Riley: The other thing too, David, with MyNAMS, is that remember, too, that you have a
large support group. This is one of the things that I really like about NAMS is you have really
wonderful, helpful people. So, get to know people. You always want a network of people that
you can contact.
I have a network on Skype. Craig Desorcy – a fellow who also lives here
in Japan – I don’t know how many times I’ve called him up and said,
“Craig, I’ve got something that’s not working properly here.” He’s a lot
more techie than me. He’ll say, “Yeah, okay.” Then he figures it out for
me.
So, you’ll want to kind of do that where you’re networking with people
and you’ll build up a little group that you know, “Okay, this is the person
to go to and they can come to me for this other information or ideas.
We all exchange ideas back and forth and we help each other.” Not
everybody has to be an expert in everything.
David Perdew: We have that all set up in the forums, as well, so you’re
exactly right. That’s a great place for people to begin supporting in each
other in this way.
So, we’ve got Masuda here who has a question: “How do you find the
people to get them on your niche list? In addition to going to your
niche-related forums and such to interact with them, which is a slow
process, do you have suggestions for other ways to get these people to
sign up for your list?”
Kevin Riley: I think that’s a whole other training session, isn’t it?
David Perdew: It is a whole other training session.
Kevin Riley: That’s not a question you can answer with one pat little answer. That’s a whole
training session on getting traffic. There are so many different ways. Again, it also depends on
your niches, too, as to where you want to target.
Where are the people in your niche hanging out? That’s one of the things that you really have
to take a look at.
David Perdew: So, let’s turn this around because I think for this session the question is not so
much where you find them and how you get them, but how do you ensure that they’re there?
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Kevin Riley: Right, yeah. Well, one of the next things to look at is forums. I really think that’s a
good place to get started because in forums you can learn so much about the people in your
niche.
You can learn what kind of people are in your niche, what they are interested in, and yeah,
where they are hanging out because they may be discussing other places and things like that.
So, you might find that they have certain spots where they really hang out and that’s where you
want to be. It’s really as simple as that.
David Perdew: Do you rely on Google for that? I mean, I would think that one of the ways you
do that is you Google “hiking forum.”
Kevin Riley: Oh, yeah. Exactly. Google “hiking forum” and you’ll find there are a ton of them out
there. I remember I was looking for adventure travel and I found one called Aardvark. There
were a bunch of good people in there. So, there are just a ton of places like that.
David Perdew: Sure.
Kevin Riley: The funny thing with forums is that there is a forum for basically everything. I
remember once testing that out by Googling “forum gurning,” – you know where people make
funny faces? There was a forum for that.
So, you’ll find forums and you’ll find people there. Then you can go from there. You can see
where they’re hanging out and what they’re doing and what they like. Maybe they all like
Twitter very much. Maybe they like YouTube. Who knows? You’ve got to really find out what
they like.
David Perdew: So, before we go, I want you to tell people the story that you told me about the
Preppers thing and how you came across that because that is a – it’s not a niche that you’re in
love with, but it’s one you were interested with and it’s one that’s making you money.
So, I want you to talk a little bit about how you came up with that niche and keep it brief here.
Kevin Riley: Okay, actually, it is a niche I’m in love with because I’m very much into survival and
that’s a survivalist niche. I’m not one of these crazy survivalists – the kind of person that people
used to think were crazy.
Now, I think they’re changing their minds about that, but, you know, the kind of guy who had a
bunker out in the forest and lots of machine guns and stuff. I’m not like that, but I do think that
if there was a huge calamity, I would survive. I’m just a survivor. That’s the way I am.
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David Perdew: Well, you’re an entrepreneur.
Kevin Riley: Yeah, exactly. So, I also love writing and I want to do some fiction work. I have an
idea for a series of books I want to do. I was on this place called “Survival Blog” and I was doing
a lot of research there, basically for background information for my book.
I got some fantastic information, but while I was there I thought, “This is a fantastic niche.” It’s
one of those niches where I could go in and really do well. Actually, it’s not a niche. It’s a
market. There are a ton of niches inside there. That’s what it is. You want to focus in closer.
So, while I was there, I thought, “Well, while I’m here, I’m going to write a guide.” What was it
called? Oh, yeah. I called it “Clockwork Niche Profits – Survival.” I can never remember the titles
of my own books, isn’t that terrible? I actually have to look them up. I have to go look at my
own web site to see what they are.
What I did was I wrote a guide on the niche, itself, and yes, I made money off the niche by
turning around – before I’ve done anything in the niche – by selling the guide. I’ve heard back
from a bunch of people who are having a great time with it. They’re doing all kinds of things
online. One guy has a blog on survival kits and stuff like that. So, yeah. It’s great.
This is what you do. You go in and you start looking at the niche and really spending some time
in there. I was in that niche for months, going through all this stuff on it, before I wrote the
guide, so I had a really strong handle on it. That’s what you want to do. You don’t have to spend
all month before you get started, but you do want to spend time in there and really get to know
the niche. It’s really worth it.
David Perdew: Okay, well that’s what I wanted you to say. I like that a lot because I found that
you were selling that and I thought it was kind of perfect for niche research.
By the way, we say it in NAMS, “niche,” (pronounced “nitch”).
Kevin Riley: Yeah, I know.
David Perdew: We’re not French in NAMS, so there you go.
Kevin, I really appreciate you being here tonight. We’ve had a great session. You’ve helped a lot
of people. Allegra has a question. Oh, it’s not a question. It’s a comment. It says, “Your wife’s
site,” – she’s talking to me – “is brilliant.” So, there you go.
I did drop Kevin’s link for the Preppers guide – if you wanted to see how a niche is built, it’s
nams.ws/prep.
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By the way, if you ever see links from me, you’re going to see nams.ws. That is my redirect site.
Everything I do redirects through nams.ws. Even the backend stuff redirects through nams.ws
because of exactly what Kevin said.
I have learned over the long haul that if I don’t redirect, I’m going to have broken links all over
the place. Eventually, they’re going to die. Links do die. Redirects are the way to go. One of the
most important things you can do is redirect.
Kevin Riley: Well, I’ve got the one for NAMS, right? The rileyspicks.com/nams. It used to
redirect to your workshop page, but you were changing something there, I remember, so I
changed it over to promote MyNAMS now.
I’m probably going to leave it just at that and maybe create a new link for anything else. If
something changes there or if my link has to change, then it’s easy for me to just go in and
change it. It’s so easy just to change it.
I also have one for giveaway events that I do. I just use the same one over and over. I just put in
the new giveaway event each time. It’s great. I was making new ones for each giveaway, but
then I thought, “Why am I doing that? I’ll just use the same one over and over again.”
David Perdew: That’s right.
Kevin Riley: I just go in and change it, so now everything is changed to the new giveaway stuff.
David Perdew: So, now we have a couple more questions and comments that I want to throw
out here.
Kevin Riley: Sure.
David Perdew: Let’s see. First, Eva says, “We say ‘niche’ (pronounced “neesh”) in Australia and
New Zealand, and also in England, so there.”
Kevin Riley: Ah, thank you.
David Perdew: Paul says, “Thanks, Kevin. This was great.”
Then Debbie asked a question. Debbie asked, “Does the redirect take them off your site while
still leaving your site on their screen?”
That would be a clone IFrame that would do that. This is a redirect, not a cloaked link. So, there
is a little bit of difference there.
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Kevin Riley: But what you can do is when you set up the redirect link, you can set it up –
whenever you have a link on your page, you can set it to open in a new window.
Even in WordPress, when you go to make something a link, the little pop-up says – there’s a
little place where you can check it to open in a new window or a new
tab. Then it will go and redirect on that next tab and your page will stay
up there.
David Perdew: Right.
Kevin Riley: So, for example, let’s say you’ve got someone reading an
article of yours on your blog and part way through you’re sending them
somewhere. You don’t want them to leave your blog, so you can get it
to open in a new window and it’s as simple as that.
The redirect that I use – there are different ones, but I use one that’s
just a very simple redirect. What happens is – if there’s any slowdown
in the other page, it just comes up and says, “Loading Page.”
Then what it does is you see in the URL at the top – first it says, for
example with yours it says, rileyspicks.com/nams and then, when it
connects to the other page, it changes to the URL for MyNAMS up in
the status bar at the top. Then that page shows up. So, it happens
pretty quick; it depends on how quick the other page is loading.
David Perdew: Okay. Well, we’ve had a great evening and I appreciate
your time. I just wanted to give a big shout-out to all the friends that
we have from NAMS here.
We saw a bunch of folks at the last workshop and I really look forward to this family doing this
every Wednesday night. So, we’ll see you here Wednesday nights at 8:00 p.m. For next week,
we’ve already got one lined up and it’s pretty exciting. I’m not going to tell you yet, but watch
your blog because we’re going to post them in the blog.
That’s it. Kevin, thank you so much.
Kevin Riley: You’re quite welcome. Thank you.
David Perdew: Talk to you guys soon.
Bonus offers, discounts and coupon codes may no longer be available

Page 30
Copyright (©), All Rights Reserved
Niche Affiliate Marketing System, Inc.

Kevin Riley: Niche Research

READ WHAT THESE FOLKS SAY ABOUT NAMS!
NAMS is the acronym for Niche Affiliate Marketing System workshop. Here’s what some
folks are saying about the NAMS experience!

CLICK HERE TO SEE THE NEXT LIVE NAMS WORKSHOP!
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RECOMMENDED RESOURCE CHECKLIST
RESOURCES FROM THIS REPORT
1. Product Creation Labs

2. Clockwork Recipes

3. E-mail Listbuilding

4. Niche Research

RECOMMENDED BUSINESS TRAINING
MyNAMS Premium Membership – Business
training for any experience level

IncomeCPR – Online marketing strategy

Free Affiliate Training – Learn to be an
affiliate

Internet Success System – Online business
training from a master

6 Steps to Implementing Big Ideas – Get
started now

Word Press Security – Protect your business

Niche Affiliate Marketing System Workshop –
The #1 business building workshop

Nicheology – Awesome monthly products
and training

RECOMMENDED INFRASTRUCTURE TOOLS
Hostgator – Inexpensive reliable hosting
(Use this 25% Discount Coupon – MyNAMS25Report)

Carbonite Backup System – Essential Backup

Dropbox – Storage

BoxShotKing – Graphics Cover Creator

FeedBlitz – Newsletter management

IdeaMarketers – Content Marketing

aWeber - Autoresponsder

Affiliate Tools Page – Manage Tools

Simple Niche Domains – Domain
Registration

GoTryThis – Redirect and link management
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